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INTRODUCTION:

Brief Overview Of The Property

fif:hf; . .
j Located Iin Frankfort, Indiana,

cY>

This 80-unit apartment complex offered a strong value-
add opportunity with potential for operational
Improvements and increased cash flow.

Our strategy focused on optimizing performance,
enhancing the tenant experience, and positioning the
asset for a successful cash-out refinance.

Why Refinance To Long-Term Debt?

This is a property we love and want to keep for the long
term (5-7 years or more). Refinancing unlocked the
property’s increased value, allowing us to:

O Return 75% of investor capital while maintaining ownership.

0 Secure better loan terms with lower rates and stabilized financing.

Preserve strong cash flow for long-term returns. @’
AN ——4
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PROPERTY

BACKGROUND:

| Acquisition Detalls

Q Sourced Off-Market

") Purchased in September 2022 through a broker off-
market.

Q Seller Profile

) Retired automotive executive looking to exit.

@® Purchase Price

") $4,800,000

@ Financing Structure and Loan Terms

") Used a local community bank for debt with 80% LTV
and a construction line of credit for renovations.
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BUSINESS PLAN:

Renovations

Completed when units were vacated, focusing on LVP flooring,
paint, and light fixtures. Pushed rents to market levels.

Replaced several roofs and repaved a road within the first 18 months.

Tenant Strategy

Retained good tenants, implemented rent increases upon
renewal, and moved to full market rent upon unit turnover,
including utility billbacks.
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THE REFINANCE

STRATEGY AND TERMS:

Refinance Goal |

Return as much capital as possible to investors creating
velocity of capital while maintaining debt terms that
support continued cash flow.

_____________________________________________________________

® Loan Payment: $27,288.29
@ Interest Rate: 6%

6 Amortization: 25 Years

------------------------------------------------------

......................................................

Q Loan Payment (Interest-Only): $23,381.57
® Loan Payment (Interest and Principal): $29,381.57

6 Interest Rate: 5.43%

® Amortization: 30 Years

@® Interest-Only: 2 Years @L
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RESULTS & IMPACT:

Investor Results: Refinance event 27
months after acquisition

Capital Return

Original Capital Invested: $970,000

Capital Returned: $722,821.95 (75% of original capital)

Capital Returned Plus Cash Flow: $874,496.95 (90% of original capital)

Cash Flow Moving Forward

O Anticipated Preferred Payment (Dividend) to Investors: $58,200

O Anticipated Annualized Cash on Cash Return (not counting
surplus distributions): 60%
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REAL INVESTOR

EXAMPLE: INVESTOR A

@® Original Capital Invested: $100,000

® preferred Payments and Cash-Flow Earned: $15,611.59 (7%

' annual return before the refinance event)

® Refinance Event: $74,517.73 (75% of original capital)

® Remaining Capital in Deal: $9,970.68 (About 10%)

.: Anticipated Preferred Payment (Dividend): $6,000

® Anticipated Annualized Cash on Cash Return (not
counting surplus distributions): 60%
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INVESTMENTS —

OLD VS. NEW DEBT
COMPARISON:

Monthly Payment Change:

$3,906.72 less for the Interest-Only period, $2,093.28
more for the Principal and Interest period.
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KEY TAKEAWAYS &

LESSONS LEARNED

| : a Wored II: '

@® Executing the Business Plan

") Retaining the original property manager and
making strategic improvements increased NOI,
making refinancing possible.

@® Choosing Atlas Capital and Freddie Mac (Regions) Debt

") Worked with Atlas Capital as our broker and secured
lower interest rates and long-term stability with
Freddie Mac (Regions).

® Market Timing

F

) Refinancing at the right time maximized

el

returns and secured favorable terms.
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CHALLENGES &
SOLUTIONS:

© Interest Rate Volatility

@ Closely monitored market trends and locked in
the best available rate.

® Appraisal & Underwriting Hurdles

@ Proactively prepared financials and property data to
support valuation.

® Refinance Complexity

@ \Worked closely with legal, banking, and Freddie
Mac (Regions) teams to ensure a smooth closing.
The process was complex and required a lot of
effort.

@
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INSIGHTS FOR FUTURE

REFINANCES

Q Plan Ahead

") Monitor NOI, market conditions, and lending
terms well before refinancing.

@ Build Lender Relationships

") A strong track record with lenders can lead to
better terms and smoother approvals.

@® Explore Loan Options

~ ) Compare different lending products to find
the best fit for long-term goals.

@ Expect Hurdles

) Appraisals, underwriting, and timing can present
challenges—being proactive is key to navigating
them efficiently.
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CONCLUSION:

O This cash-out refinance was a win for
. both the property and investors.

By increasing NOI and securing strong Freddie Mac
. (Regions) debt, we returned capital, increased capital
. velocity, and ensured solid cash flow.

© This is why we love real estate.




